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This is a standard agreement, and we recommend that you consult with a professional adviser to adapt it to your own use. 






between

Click or tap here to write text.
(hereinafter referred to as the Supplier)

and

Click or tap here to write text.
(hereinafter referred to as the Customer)	Comment by Forfatter: The Customer is your company which receives data from the Supplier in order to make this data available to your own customers. 

This may be data in any form; see item 2 of this Agreement. 

[bookmark: _Toc385263110]introduction
The Supplier and the Customer hereby enter into an agreement on the Customer's rights to the material which the Supplier supplies to the Customer. The material is described in item 2. The Customer's rights are described in item 3. 
[bookmark: _Ref527377418]The Material	Comment by Forfatter: Insert or refer to a description of the Material provided by the Supplier and to which the Customer obtains rights under this Agreement. The description can consist of words, images, audio and more. 

The purpose of the description is to clarify the Material to which the Customer obtains rights.
The material covered by this Agreement is as follows:
Click or tap here to write text.
[bookmark: _Ref527377440]The Customer's Right of use 
At the parties' signature of this Agreement, the Customer acquires a right of use related to the material described in item 2 (hereinafter referred to as the Material). 	Comment by Forfatter: Your company only receives the right of use specifically described in the Agreement. The provision on the right of use should therefore be formulated in strict accordance you’re your company's needs, in particular your company's need to be able to fulfil its obligations to its own customers. 

The right of use which your company will offer its own customers should therefore (at least) be reflected in the right of use which your company acquires from the Supplier.  

In this context, your company should be aware that rights of use can generally be limited in the following four ways: 
 Temporally (how long may the Material be used)
 Geographically (where may the Material be used)
 Quantitatively (e.g. how many licenses may be sold)
 Qualitatively (e.g. for what purposes the Material may be used). 
[bookmark: _Hlk3193020]Temporally, the Customer's right of use is Select an item.	Comment by Forfatter: Your company should decide on its needs in relation to the extent of the right of use. In this context, your company can choose one of the alternatives listed.

The right of use may be temporally unlimited or set at a certain term, e.g. one month or one or more years. The temporal extent of the right of use can also be set for a fixed period of time, e.g. for the duration of a project. 

There are no rules that regulate the temporal extent of the right of use. The parties thus freely determine the length of the right of use. However, as a minimum, your company needs the right of use to be valid for a period that is sufficiently long for your company to fulfil its obligations to its own customers.

The term of the right of use should always be fixed as clearly as possible in order to avoid subsequent disagreement(s) in this regard. 
[bookmark: _Hlk3193035]Geographically, the Customer's right of use is Select an item.	Comment by Forfatter: Your company should decide on its needs in relation to the geographical extent of the right of use. In this context, the company can choose one of the alternatives listed.

The right of use may be geographically unlimited or it may be set for to a specific area, e.g. Denmark, the EU and/or a specific third country to which your company sells licenses.  

There are no rules that regulate the geographical extent of the right of use. Thus, the parties may freely determine the geographical extent. However, as a minimum, your company needs to ensure that the right of use is valid within the geographical area required for your company to fulfil its obligations to its own customers.

The geographical extent of the right of use should always be fixed as clearly as possible in order to avoid subsequent disagreement(s) on this. 

A geographical limitation to Denmark can, for example, be specified so that the Customer may sell rights of use to the Material to its own customers based in Denmark. 
[bookmark: _Hlk3193054]Quantitatively, the Customer's right of use is Select an item.	Comment by Forfatter: Your company should decide on its needs in relation to the quantitative extent of the right of use. In this context, your company can choose one of the alternatives listed. 

The right of use can be quantitatively unlimited or it can be limited to a certain number, e.g. X server copies, Y transfers of rights of use (licenses) to the Customer's customers or combinations thereof.  

There are no rules that regulate the quantitative scope of the right of use, which is thus freely determined by the parties. However, as a minimum, your company needs to ensure that the right of use has the quantitative scope required for your company to fulfil its obligations to its own customers.

The entity that controls the quantitative delimitation should be defined as clearly as possible in order to avoid subsequent disagreement in this regard.

For example, the Customer's customer may be defined as a natural person who has the right to use the Material in agreement with the Customer (in accordance with the other restrictions – temporal, geographical and qualitative – that apply to the right of use as a result of the Customer's agreement with the Supplier). 
[bookmark: _Hlk528658234][bookmark: _Hlk3193086]Qualitatively, the Customer's right of use covers Select an item.	Comment by Forfatter: Your company should decide on its needs in relation to the qualitative extent of the right of use. In this context, your company can choose one of the alternatives listed. 

The parties shall freely determine the qualitative right of use within the framework of the legislation. However, as a minimum, your company needs to ensure that the right of use has the qualitative scope required for your company to fulfil its obligations to its own customers. 

For example, there may not be a ban on using the Material in military contexts in this Agreement if the need of your company is to sell licenses to the Material for the armed forces. 
Additionally, the customer has the right to maintain, further develop and otherwise alter the Material; the right to combine the Material with other material; as well as the right to freely exploit the result hereof in the same way as the original Material. However, in such cases, the Supplier bears no liability for the content of the Material. 	Comment by Forfatter: If your company wishes to avoid ambiguity in relation to its right of amendment, this should be explicitly stated. 

Often, the Supplier will have no interest in obstructing your company's amendment of the Material, as long as the Supplier is not liable for the overall modified Material.

The stated wording covers this situation.

Finally, the Customer has the right to let third parties who assist the Customer use the Material on behalf of the Customer. Similarly, the Customer may transfer the rights of use to the Material to its own customers in its original or modified form. Any rights of use which the Customer assigns to its own customers must respect any restrictions imposed by this Agreement. 	Comment by Forfatter: If your company wishes to avoid ambiguity in relation to its right to allow others to use the Material, this should be explicitly stated. 

Often, the Supplier will have no interest in obstructing your company's 'lending' of the right of use when no real transfer occurs.

The stated wording covers this situation.	Comment by Forfatter: If your company wishes to avoid ambiguity in relation to its right to assign rights of use (licenses) to its own customers, this should be explicitly stated. 

The stated wording gives your company such a right.

[bookmark: _Hlk3193186]Signatures


[bookmark: _Hlk3193171]For the Supplier


Click or tap here to write text.				

For the Customer


Click or tap here to write text.
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